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Celebrating
British Columbia’s
successful deals

PricewaterhouseCoopers
congratulates the businesses and
their advisors on the successful
transactions completed in 2006.
We are proud to have assisted our
clients with many of this year's
Biggest Deals.

Getting the right deal and getting
the deal right is our business.We
help clients identify appropriate
acquisition and divestiture
opportunities and sources of new
capital.When the fit is right, our
specialists guide you through

the transaction process.We
provide due diligence, valuation,
negotiations, deal structuring,
closing and integration, corporate
finance, tax structuring, and
transaction services to support the
evolving nature of your business.

PricewaterhouseCoopers has
provided research support and
sponsarship for BC's Biggest Deals
list since 1998.

Call PwC’s deal team:

Corporate Finance
John Bowyer
Darryl Eddy
Randy Garg
Calle Johnson
Jim McGuigan
Pirooz Pourdad

M&A Tax Services
John Robinson
Ronnie De Zen

Transaction Services
Carlo Valente

PRICEWATERHOUSE(COPERS

Telephone (604) 306-7000

www.pwc.com/ca
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Mexico major drawcard for

US$8.2 billion mega deal

Goldcorp takeover of Glamis seals stellar year for Telfer

KRISENDRA BISETTY

evin McArthur could be for-
given a little deal fatigue.

The president and CEO of Van-
couver'’s Goldcorp Inc., just 100
days into his new job, is digesting
more than $10 billion in acquisi-
tions made in the space of justa
year.

A huge chunk of that, of course,
was what got McArthur into the
Goldcorp (TSX:G; NYSE:GG) sad-
dle in the first place - the USs8.2
billion all-stock buy-out of Nevada-
based Glamis Gold Ltd., his former
company.

“I wasn’t looking for that job,”
McArthur admitted in an interview.
As it turned out, his new role wasa
requirement, along with Vancouver
being retained as its corporate head
office, of then Goldcorp president
and CEQ, Ian Telfer.

‘Water played a big role in the
coming together of the two min-
ing industry veterans. First, in June
2006, during a brief encounter dur-
ing a fishing trip on B.C.s Langara
Island. Then, two months later,
when Telfer was at his lakeside cot-
tage in Muskoka, Ontario, and Mc-
Arthur was staying at a nearby
property owned by then Glamis dir-
ector Ken Williamson.

“He came across the lake in his
boat and tied up, and we spent a
better part of the morning and into
the afternoon discussing the pos-
sibilities of putting our companies
together,” recalled McArthur. “And
it looked like all of the elements

Above: Goldcorp president and
CEO Kevin McArthur

Left: a Caterpillar 797B mining
truck operated by Finning
International Inc. at Albian Sands,
Alberta

Before the blockbuster Glamis
tie-up, Goldcorp started 2006 with
two mega-deals in their own right:
a USs1.6 billion acquisition of the
Canadian assets of former Vancou-
ver miner, Placer Dome Inc., which
was taken over the year before by
Toronto’s Barrick Gold Corp., and
the Eléonore gold project from Vir-
ginia Gold Mines Inc., in a deal
worth USs420 million.

That year also saw Kinross Gold
Corp.’s US$3.1 billion agreement to
purchase Vancouver intermediate
gold producer Bema Gold Corp.,
and First Quantum Minerals Ltd.

STUART MCCALL/NORTH LIGHT

were right for that deal to really take
place at that time.”

The deal strengthened Gold-
corp’s reserves — the attraction for
Goldcorp was Glamis’ newly ac-
quired Penasquito gold-silver-zinc-
lead project in Mexico which, when
fully developed, will be the country’s
biggest mine. Glamis had acquired
Penasquito in May 2006 through its
USs1 billion takeover of Vancouver-
based Western Silver Corp.

acquiring control of London-based
Adastra Minerals Inc.

Last year, copper producer First
Quantum had net sales of US$1 bil-
lion, an increase of 146% compared
to 2005. Net earnings jumped 171%

“big bid/ask spread™ at the time, one of several major bones of con-
and to investigate what the mega- tention for Goldcorp shareholder,
deal meant in the way of ounces per ~ founder and one-time chairman
share, earnings per share, cash costs  Robert McEwen. McEwen went to
per share, as well as net asset value court in an unsuccessful attempt
per share. to force Goldcorp to have its share-  to a record US$414.4 million.

The deal was thrashed out over holders vote on the transaction. 2006 was a record year for min-
two days at a remote Seattle hotel “I think it was unfortunate,” said  ing mergers and acquisitions, said
where five-member technical swat McArthur, describing McEwen’s Brian Tang, president of Vancouver
teams from both sides worked on opposition as the only “fly in the based independent equity firm Fun-

The Clumis deal also save the the due diligence. ointment” of an otherwise straight-  damental Research Corp.
il Goldearia doien e, forward deal. “A lot of the merger activity was
atiI()Jns oy acrosI: e Amerﬁ:as “p lot of the m erger “We didn't call him prior to based on the fact that alot of these
from Cfna AaitiHEsicn, withfus t, making the deal, nor did we talk companies are sitting on so much
under three million ouncesofan-  @Ctivity was based on the =~ @bcutittoanyofthesharcholders,”  cash,”said Tang,

he said, “because that’s very much The firm believes, however, that

al gold praduction.
- BEtO th(’Jroe;'cs’I:e)zrllrlier oic: fact that a lot of these insider information, and we can’t while the bull commodity market
i w;s qui}tfe different e E make insiders of people.” remains strong for precious metals,

At the time, Telfer was the boss
of Wheaton River Minerals Ltd.,
which was courting then Toronto-
based Goldcorp, when a USs3.4 bil-
lion hostile takeover bid for Gold-
corp from Glamis almost derailed
the proposed merger.

Glamis lost its bid for Goldcorp
then, but it was left to Telfer - Gold-
corp’s president and CEO follow-
ing the eventual Wheaton merger in
early 2005 - to welcome his former
adversary into the fold last Novem-
ber. The move saw Telfer become
chairman of the board.

Not before some intense man-
oeuverings, though, to reduce the

companies are sitting

on so much cash"

- Brian Tang, Fundamental Research Corp.

Goldcorp’s financial advisers
were Merrill Lynch Canada Inc.
and CIBC World Markets Inc., and
its strategic advisors were GMP Se-
curities L.P., BMO Capital Mar-
kets, Canaccord Capital Corp. and
Genuity Capital Markets. Cassels
Brock & Blackwell LLP and Dor-
sey & Whitney LLP provided the
legal counsel.

But the out-of-town meeting was

it may be close to an end for base
metals, a development that’s likely
to cool down some of the frenzied
mining M&A activity in the year
ahead. m
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